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ANDOVER — For CresaPartners proj-
ect manager Dwight S. Patten, the
modern office is coming of age—but

that evolution has been slow to emerge,
acknowledges the registered architect
who recalls working on a then-novel open

layout concept in the
mid-1990s on behalf of a
f o r w a r d - t h i n k i n g
telecommunicat ions
firm. The spirit was will-
ing, but systems
enabling workers to
roam back then was
ineffective, explains

Patten, resulting in less-than-stellar
results.

Flash forward a decade into the new
millennium, and technology has finally
caught up to the vision, a union on display
at 200 Brickstone Square in Andover
where CresaPartners and a team including
Margulies Peruzzi Architects and J.
Calnan Associates has just completed a
32,000-sf fit out on behalf of Philips
Healthcare using an open approach to fos-

ter interaction and movement of people
and ideas. “In general, this has been a
huge success for them,” Patten says of a
European-based client already sold on the

philosophy from an international model in
place at the business conglomerate’s
Netherlands headquarters.

32,000-SF Philips Space a New Millennium Gem

Philips Healthcare space at 200 Minuteman Rd., Andover MA

Dwight S. Patten
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So-called Workplace Innovations
strategies did need to be adjusted to the
sensitivities of American workers, but
Patten says the basic tenets of WPI are
incorporated into the Andover space, an
office that Philips hopes to expand across
the country, including one effort under-
way in New Jersey that CresaPartners is
also assisting the client on as its US proj-
ect management advisor. Patten oversees
more than two dozen professionals nation-
ally for parent company Philips
Electronics North America, a diversified
operation also active in the lighting indus-
try. The CresaPartners client has hun-
dreds of offices across the country, and is
eternally looking for ways to improve effi-
ciency and employee performance in its
occupancy, says Patten.

The 200 Minuteman Rd. layout certain-
ly goes all out to advance the open space
idea in suburban Boston. The layout has
200 individual work settings for 240
employees in a so-called “free addressing”
concept. Employees are encouraged to sit
where they desire each day, from any-
where in the office at anytime. To promote
collaboration and interaction, the office is
arranged in seven “neighborhoods” that
house four clusters of six work settings,
with adjacent support spaces that include
meeting rooms, file areas and select areas
when a private space is required.

“Our new space leverages both
technology and dynamic office
design to create a livable and work-
able (setting),” says Philips official
Jay Poswolsky in a press release cel-
ebrating completion of the facility
that sits across from the group’s
regional headquarters at 300
Minuteman Park Dr. According to
Poswolsky, “the end result is an effi-
cient office design that will allow
employees to work anywhere and
allow Philips to continue to provide
the quality healthcare products and
solutions that our customers have
come to expect.”

Patten says the willingness to go
all-in for the open space vision helps
sell the footprint to others in the
organization. “It has to have the sen-
ior leadership participation,” he says.
“If they do not, the others will not fol-
low.” Philips took additional precautions
to prepare staff for the new-age way of
occupying buildings, engaging a “change
consultant” to help inure staff to the
venue. An “inviting” design created by
Margulies Perruzzi Architects and
installed by J. Calnan Associates was crit-
ical to the favorable result, adds Patten,
who says initial feedback among employ-
ees has been fawning and upbeat.

Natural light and LED light fixtures
and lamps provided from Philips itself
were elements aiding in the positive out-
come, according to Patten and others

involved in the project. The incorporation
of 90 percent LED systems makes it “a
showroom for Philips’ lighting solutions,”
according to the press release.

Other key members of the fit out oper-
ation includes HOK for branding and sig-
nage, plus Creative Office Pavilion in
delivering furniture for the diverse layout
that features a “Town Square” area that
can be used as a lunchroom/café or meet-
ing room enhanced to audiovisual capabil-
ities. The intricate electrical, mechanical
and plumbing work was provided by R.G.
Vanderweil Engineers. n

Philips Space
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Philips Healthcare space at 200 Minuteman Rd., Andover MA

N O V  3 0 T H

BUYER: Marlborough Manor Realty TR, man-
aged by the Mount Vernon Co.
SELLER: Anne Louise Hicks & William D. Hicks
PRICE/ADDRESS: $4,405,000; 4
Marlborough St., Boston
NOTES: Four-story multifamily property, con-
structed 1899; seven- to 30 units; building size
is 11,300 sf, lot size is 2,800 sf; sellers inherit-
ed property in Jan. 1988

N O V  2 9 T H

BUYER: FPL LLC, managed by Frank P. Livas
SELLER: Frank J. Livas Jr. and Joan R. Livas,
trustees of the FJL Jr., Realty TR
PRICE/ADDRESS: $1,500,000; 63 Bridge St.,
Salem

NOTES: Single-story repair garage, constructed
1928; building size is 9,200 sf, lot size is one
acre; sellers’ ownership in property dates to
Oct. 1977

N O V  2 8 T H

BUYER: ERGS Reo Owner LLC, managed by
the Archon Group
SELLER: Doherty Development Associates LLC,
managed by John J. Doherty
PRICE/ADDRESS: $53,550,000; 10-20
Moulton St., Cambridge
NOTES: Pair of office/research buildings; 10
Moulton St. a 100,000-sf building, lot size is
1.1 acres; 20 Moulton St. a 236,000-sf build-
ing; 10 Moulton St. last sold for $9.5 million in
Aug. 2006; 20 Moulton St. last sold for $19.5
million in March 2004

BUYER: Doherty Development Associates LLC,
managed by John J. Doherty
SELLER: Intercontinental Fund III 20 Moulton

Street LLC, managed by Peter Palandjian
PRICE/ADDRESS: 49,000,000; 10-20
Moulton St., Cambridge
NOTES: Pair of office/research buildings; 10
Moulton St. a 100,000-sf building, lot size is
1.1 acres; 20 Moulton St. a 236,000-sf build-
ing; 10 Moulton St. last sold for $9.5 million in
Aug. 2006; 20 Moulton St. last sold for $19.5
million in March 2004

BUYER: Gymnastics Realty LLC, managed by
Arthur Daniel Scannell and Jennifer H. Scannell
SELLER: Linden Tree Partners LLC, Manager
Larry D. Whitten
PRICE/ADDRESS: $1,600,000; 8 Micro Drive,
Woburn
MORTGAGE: $657,000 from New England
Certified Development Corp., and $640,000
and $800,000 from Wells Fargo Bank
NOTES: Single-story warehouse, constructed
1984; building size is 20,000 sf, lot size is one
acre; seller’s family acquired property for
$180,000 in Nov. 1978
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More Newbury

BOSTON — Even though it might
seem there would be nothing left to
peddle on Newbury Street following
a blockbuster $226 million portfolio
sale and barrage of smaller trades
throughout 2011, yet another deal is
steaming towards a closing following
The Copley Group’s agreement to
buy 225 and 227 Newbury St. The

THE REAL REPORT

BY JOE CLEMENTS

CAMBRIDGE — Stepping
into a brief breach created
when the original winning

bidder backed out, BioMed
Realty Trust has reportedly
agreed to acquire Cambridge
Place from MetLife, industry
sources are telling The Real
Reporter. The REIT that focus-
es on life sciences properties
will pay an estimated $120 mil-
lion for the three-building,

continued on page 18
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BioMed Takes on Cambridge Place
In $120M Deal Brokered by Eastdil
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BY JOE CLEMENTS

TEWKSBURY — During another mean
season for office properties in the
state’s northern

tier, one Class A prop-
erty has landed a sig-
nificant tenant, with
the 495 Business
Center luring Corning
Life Sciences away
from CrossPoint
Towers a few miles

west in Lowell. The 45,000-sf lease was
negotiated on both sides by Newmark
Knight Frank. Its New York group repre-

sented Empire State-
based Corning, where-
as Christopher Curley
of NKF’s Boston office
advised owner Capital
C o m m e r c i a l
Investments as exclu-
sive leasing agent for

Corning Takes 45,000 SF in I-495 North

BY JOE CLEMENTS

BOSTON — A Back Bay office building
whose bold design set off an architec-
tural firestorm in the 1980s is raising

eyebrows in another way now that One
Exeter Plaza is being divested by its eter-
nal owner, the Ruben Cos. Industry
sources say the 15-story, 211,000-sf build-
ing is being acquired by AEW Investments
for $112 million, an impressive result
eclipsing $530 per sf.

“It’s a big number,” agrees one industry

AEW Seen Buying Exeter Plaza for $112M
Two Cambridge Place, Cambridge MAcontinued on page 6

225-227 Newbury St., Boston MA

One Exeter Plaza, Boston MA continued on page 15
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